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INDIANA HOME TITLE AND
ADVANTAGE TITLE
YOUR TRUSTED PARTNERS IN REAL ESTATE TRANSACTIONS
Established in 2016, Indiana Home Title has rapidly grown to become a leading full-service title insurance
agency serving Central and Southern Indiana. In 2022, we expanded to Lafayette with the purchase of
Advantage Title.  Our experienced team expertly handles closings for a wide range of transactions. Some of
our advantages include:

Residential and commercial purchases and sales
Refinance transactions
New construction closings
Knowledgeable real estate attorney on staff
Title issues identified and measures taken to clear before closing
Secure management of money wires and existing loan payoffs

Contact our team today and let us help you close your next transaction with confidence. We offer title
insurance policies backed by some of the nation's most trusted underwriters—First American Title and
Stewart Title. This ensures your investment is protected with a comprehensive title insurance policy. 

Indiana Home Title simplifies the closing process for our clients. With nine convenient locations across
Indiana, we are readily available to meet your title insurance and settlement needs. Our experienced
professionals guide you through every step of the closing process, ensuring a smooth and efficient
transaction.

We understand the complexities involved in real estate transactions, and our team is dedicated to exceeding
your expectations. We prioritize clear communication, timely order processing, and meticulous attention to
detail, ensuring your investment is secure and your experience is positive.
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At Indiana Home Title and Advantage Title, we're committed to making your
real estate closing experience as smooth and efficient as possible. Our
knowledgeable team provides personalized guidance for residential,
commercial, new construction, refinance, and relocation transactions,
ensuring your investment is protected every step of the way.
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WHAT IS TITLE INSURANCE

TITLE SEARCH AND EXAM
That’s where title insurance differs from traditional insurance models. When you purchase a
policy insuring you for matters relating to your car or health, the insurance company assesses
the risk of insuring you and bases its premium on the risk being assumed. With title insurance,
the insurer first works to identify the status of ownership, liens, and other matters affecting title
by collecting documents affecting title from the public records that are statutorily identified for
the recording of real estate transactions. This process is called the search. Once the search is
complete, the title insurance underwriter can then determine the insurability of the title and
list expectations from coverage and requirements to insure.

UNDISCOVERED RISKS
Of course, even the most skilled title professionals may not find all title problems. Other risks
include matters that are more difficult to identify, such as title issues resulting from filling
errors, forgeries, undisclosed heirs, and other unforeseen problems. That’s one reason why your
title insurance policy can play a key role in protecting your real estate investment. 

When a property is financed—bought or sold—a record of that transaction is generally filed in
public archives. Likewise, records of other events that may affect the ownership of a property,
like liens or levies, are also archived. 

LOAN POLICY
When you purchase a new home or other piece of real estate property by securing a mortgage,
we will be required by your lender to purchase a loan policy of title insurance. This policy insures
the lender against covered title defects up to the amount of insurance. This coverage, in favor of
the lender, lasts for the life of the loan under limited circumstances stated within the policy.

OWNERS POLICY
You will also have the option of purchasing an owner’s policy of title insurance, which provides
insurance directly to the insured owner listed in the policy and describes the type of real
property interest owned. The insurance in both an owner’s and loan policy are subject to the
policy provisions, which include the covered risks, exclusions from coverage, the conditions and
exceptions to title listed on a schedule to the policy.

PREMIUM
You will pay a one-time premium for both the loan policy and the owner’s policy at the close of
your transaction, based on the total value of your home and the amount of your loan. This is
another way in which title insurance differs from other insurance models, where premiums are
on an ongoing basis. The purchase of a home or other real estate may be the largest financial
investment you ever make. Title insurance can give you added peace of mind in knowing that
the title to your investment is insured.





TIPS FOR ORDERING TITLE

PRIOR TITLE POLICY
A discounted rate may be available if you provide your prior title insurance policy to the policy
issuing office.

WHEN TO PLACE YOUR ORDER

When a title issue is found, additional time may be required to resolve concerns. Submit your
request for title as early as possible to avoid delaying the closing. Orders can be submitted
through Qualia or via email:

IHT: ihtindy@indianahometitle.com
Advantage Title: packages@advantage-title.com

NEW OR EXISTING SURVEY 
If an existing survey of the property is available, the expense of having a new survey may be
avoided. The policy-issuing office will review the survey and decide as to whether the existing
survey is useful based on the type of transaction, property type, age, and quality of the survey. 

SALES CONTRACT, COUNTERS, AND AMENDMENTS
If any element of the sales contract is difficult to read, supply supporting documentation to
ensure the accuracy of the transaction details. If revisions or addendums to the original contract
have been made, provide a copy of the documents to the closing agent. 

CONTACT INFORMATION
To help improve communication between all parties, please provide the following: 

Real estate agent(s): Information for listing and selling agents including: email address, cell
phone, office phone, address, preferred method of communication, and best time to contact,
in addition to assistant’s contact information, if applicable. 
Buyer(s) and seller(s): Home phone, cell phone, email address, preferred method of
communication, and forwarding address with new contact information to reach the seller
once the property has closed. 
Lender: Contact information for the loan officer including email and phone number. 
Legal counsel (if applicable): Name, firm, mailing address, email address, and phone number



TITLE INSURANCE COMMITMENT (ALTA OWNER’S
POLICY) 

TITLE INSURANCE IS NEGOTIATED IN THE
PURCHASE AGREEMENT 

Nature: A forward-looking insurance product.
What it is: A binding promise from the title insurer that it will issue an owner’s title
insurance policy once certain listed requirements are satisfied (payoffs, releases,
signatures, recording, etc.).
Coverage: The most current and comprehensive ALTA Owner’s Title Insurance policy
insures against defects, liens, or encumbrances affecting title up to the date of policy
issuance. It protects the buyer (and their heirs) financially if covered issues arise in the
future.
Content:

Schedule A: basic deal info (property, insured, proposed policy amount)
Schedule B-I: requirements that must be met before the policy is issued (pay off liens,
record deeds, etc.)
Schedule B-II: exceptions (matters not covered unless later insured over)

Use: Provides assurance to buyers and lenders and is required in nearly all modern real
estate transactions.



Aspect Title Commitment (ALTA) Abstract of Title

Function Promise of future
insurance

Historical record

Protection
Provides insurance

coverage upon issuance
Provides no
protection

Risk Insurer assumes risk
(subject to exceptions)

Buyer/attorney must
interpret risk

Status
Industry standard in most

states

Rare in many states,
but still used in parts

of the Midwest

Content
Present requirements and

exceptions
Historical chain of

title

Value to Buyer Assurance + financial
coverage

Information only

ABSTRACT OF TITLE
Nature: A historical research document.
What it is: A condensed history of the property’s title taken from the public record—showing
deeds, mortgages, judgments, easements, liens, probate transfers, etc.—continued up to a
certain date.
Coverage: No guarantee or insurance. It shows what is of record but does not interpret legal
sufficiency or provide protection.
Content: Chronological summary of recorded instruments, with references to the county
records.
Use: Traditionally used (before title insurance became the norm) to let attorneys or examiners
give an opinion of title. Today, still sometimes ordered for legal research or in jurisdictions where
abstracts are customary.

KEY DIFFERENCES



HOMEOWNER’S TITLE VS. OWNER’S TITLE
MOST CURRENT AND COMPREHENSIVE INSURANCE POLICY

3. WHO BENEFITS
The Homeowner’s Title Policy provides the greatest protection for buyers of one-to-four family residential properties. The
standard Owner’s Policy is appropriate for investors or commercial purchasers who may not require enhanced coverage.

4. KEY TAKEAWAY FOR REALTORS
■ The Homeowner’s Title Policy is the most current and comprehensive protection available—offering peace of
mind for modern homebuyers.

Realtors should educate clients on these differences and recommend the Homeowner’s Policy whenever eligible
to ensure maximum protection.

1. PURPOSE AND COVERAGE

HOMEOWNER’S TITLE POLICY 
This enhanced policy provides the most comprehensive protection available for residential property owners. It
expands beyond standard title coverage to include post-closing matters such as certain zoning issues, building permit
violations, subdivision law violations, and encroachments that may not have been discovered before closing.

OWNER’S TITLE POLICY
A traditional policy that protects the owner against title defects, liens, or encumbrances that existed before closing.
It ensures the buyer has clear and marketable title but does not cover issues arising after the policy’s effective
date.

2. COVERAGE COMPARISON

Cost

Encroachments

Feature

Coverage Scope

Inflation Protection

Successor Coverage

Zoning / Permit Issues

Homeowner’s Title Policy Owner’s Title Policy

Covers only pre-closing title defects, liens, and
encumbrances that existed prior to ownership.

Does not cover zoning or building permit issues.

Covers encroachments only if specifically listed
as exceptions.

Covers both pre-closing and certain post-closing
title risks, offering broader protection for
homebuyers. 

Includes protection for certain zoning violations
or denied building permits affecting existing
structures. 

Slightly higher one-time premium due to

expanded coverage.

May protect against encroachments discovered
after closing that interfere with use or access.

Provides automatic increases in coverage over

time to match market appreciation.

Extends protection to heirs, trusts, and
beneficiaries without added cost.

Coverage amount remains fixed at the policy’s

issued value.

Applies only to the original named insured on the

policy.

Lower one-time premium for standard coverage.



THE TITLE COMMITMENT
WHAT IS A TITLE COMMITMENT?

Details of the title insurance policy that will be issued after the completion of a transaction,
the requirements that must be met before that policy can be issued and any exceptions that
will not be covered in the policy.
Provides a snapshot of the property's title at a specific point in time, showing the current
state of ownership and any potential issues.
Serves as a preview of the final policy and serves as a roadmap for completion of the
transaction.

COMPONENTS OF THE TITLE COMMITMENT:
1.Schedule A
2.Schedule B-I Requirements
3.Schedule B-II Exceptions

SCHEDULE A:
This section contains the who, what, where, and how much details of the transaction. 
Schedule A sets forth the effective date, the names of the current property owner 
(Seller) and proposed insured (Buyer), the legal description of the property, the amount of
insurance (sales price), and the name of the lender and loan amount if applicable and available. 
The type of policy to be issued is also shown on Schedule A.

WHAT TO LOOK FOR:
Make sure that all information is spelled correctly and matches the contract including the spelling
of the buyer’s names, purchase price, seller’s information, property address, and legal description.
Ensure that the policy to be issued is the most comprehensive.



SCHEDULE B-I REQUIREMENTS
Schedule B-I lists all the items that must be cleared up or satisfied to issue a policy covering the
new owner and/or the lender. 

Examples might include: 
Requiring approval of a bankruptcy trustee 
Requiring additional parties (heir or former spouse) to execute closing documents 
Requiring a release of various types of liens such as mortgages, judgements, tax warrants
Satisfying the terms of a divorce 
Payment of property taxes 
Payment of HOA dues 



SCHEDULE B-II EXCEPTIONS
This section notifies the buyer and/or lender of exceptions from coverage. While some
exceptions can be removed from your policy if certain requirements are met, others are unique
to that specific property and cannot be removed. 

Examples include: restrictive covenants, mineral or water rights, or utility easements. 
These exceptions from coverage will not be insured on the title policy.



ALTA REVIEW GUIDE

ALTA CLOSING STATEMENT 
HOW TO REVIEW GUIDE 



In the top section, you will check the highlighted items for accuracy 

Financial: The numbers begin with sales price, deposit (earnest money), and

loan amount.

This guide will go through section by section of the ALTA statement and
highlight the items you should be checking for accuracy and/or ensure
they are on the final statement. 

Prorations: In the prorations section, ensure that any items that are to be
prorated are included. Taxes are the most common. Other possible prorations
include HOA dues and prorated rents. 



Loan charges and impounds loan:  Charges and impounds are all dictated by
the lender—nothing to review. In a cash transaction, these sections are
omitted. 

Payoffs and recording fees: If there are payoffs make sure an amount is
showing.

Typically, the payoff letter received will be higher than the amount a seller will
see on their mortgage statement/online portal. There are additional processing
fees 
lenders add for a full payoff. 

For the recording fees, we want to ensure we have the correct amount of deeds
and/or mortgages included. For example, if a Quit Claim Deed is needed, there
should be two deed recording fees (one for the QCD and one for the Warranty
Deed). 



Commission: Check the math for both the listing

and selling agent!

Title charges closing: The fee should be charged according to the
Purchase Agreement (Lines 99-100). 

Lender’s Policy to be charged per the PA (Lines 282-284) 
Owner’s Policy to be charged per the PA (Lines 278-280) 



Totals credits: Less debits = Seller proceeds debits less

Credits = Buyer’s cash to close (wire amount) 

Miscellaneous invoices: These are paid to outside parties. This includes tax
bills, HOA dues, homeowner’s insurance, broker DPS fees, contractor
invoices, mobile notary fees, etc. Please ensure any invoices are included in
this section. 

Signatures: Make sure names are spelled correctly and match the Purchase

Agreement.



MORTGAGE FRAUDS DO’S AND DON’TS

MORTGAGE FRAUD: DO’S & DON’TS FOR REALTORS
DURING A TRANSACTION

Transparency and integrity protect everyone in the transaction. When in doubt—disclose, verify, and
document.

Don’t alter or fabricate documents: Never modify financial statements or identification
materials. “Helping” the deal by changing facts = fraud.

Don’t hide concessions: Avoid unreported payments, side addendums, or off-record cash
deals. All incentives must appear on the Closing Disclosure.

Don’t coach clients to lie: Never encourage false income, occupancy, or employment
claims. Misleading a lender is a federal offense.

Don’t ignore red flags: Watch for inconsistent pay stubs, unverifiable gift funds, or inflated
appraisals. If it seems questionable, it probably is.

Don’t participate in straw buyer schemes: A “straw buyer” is someone purchasing on
behalf of another—this is illegal. Always verify the true buyer and intended occupant.

Mortgage fraud is any misrepresentation or omission made to influence a lender’s decision on a loan. Even
unintentional actions can expose Realtors to liability or criminal penalties. Understanding what to do — and
what not to do — helps protect your clients, your license, and your reputation.

■ Do’s

Verify all information: Confirm buyer/seller identities, employment, and occupancy
intentions. Cross-check all documents for consistency.
Keep transparent records: Save emails, contracts, and communications. Keep transaction
files organized and accessible.
Disclose everything: Report all credits, concessions, or side agreements. Always disclose
repairs, allowances, and payment arrangements.
Educate clients: Stress the importance of truthful, accurate loan applications. Encourage
clients to ask questions before signing anything.
Report suspicious activity: Speak to your managing broker or compliance officer
immediately. Use official channels to report suspected fraud (FBI, HUD OIG, etc.).

✔

■ Don’ts

✖

KEY TAKEAWAY

✖

✖

✖

✖

✔

✔

✔

✔



VESTING: WAYS TO TAKE TITLE

TENANCY IN COMMON

JOINT TENANTS WITH RIGHTS OF SURVIVORSHIP

TENANCY BY THE ENTIRE (OR A MARRIED COUPLE)

An undivided ownership in real property by two or more people. The interest need not be
equal, and, in the event of the death of one (or more) of the owners (co-tenants), no right
of survivorship in the other owners exist and the interest of the deceased co-tenants
passes to his or her heirs.

An undivided interest in real estate property, taken by two or more joint tenants. The
interests must be equal, occurring under the same conveyance, and beginning at the
same time. Upon the death of a joint tenant, the interest passes to the surviving joint
tenant(s), rather than to the heirs of the deceases joint tenant.

A form of ownership exclusively reserved for a married couple. As tenants by the entirety,
a married couple owns all interest in real estate and this tenancy can only be terminated
by the death of one of the tenants, the dissolution of the married of the tenants or
conveyance of the interest in the property. Neither spouse, acting alone, can convey or
encumber to a third person an interest in property held as tenants by the entirety. In the
event of the death of one of the spouses, the survivor owns the property. In the event of
the dissolution of marriage, the former spouse holds the property as tenants in common
(unless the judgement of divorce provided otherwise. 

**The information contained in this flyer is intended for general informational purposes only and should not
be construed as legal advice. 

LIVING TRUST
Property can be transferred into a living trust, which can reduce taxes on the state in the
event of the owner’s death. However, there is some cost to setting up and maintaining
the trust. An estate attorney can assist in establishing a trust. 

CORPORATION OR PARTNERSHIP
A corporation or partnership can hold title to a property. Each has different rights and
arrangements that affect the title period. Seek legal counsel in order to make an
informed decision



WARRANTY DEED
A general warranty deed is a promise from the grantor that they own the property absolutely,
they are granting that ownership to the grantee, and that there are no encumbrances
(easements, restrictions, liens, etc.) other than the ones expressly listed on the title
commitment. The grantor of the general warranty deed creates a broad and perpetual
liability upon themselves to indemnify the grantee against any title problems that arise. In
short, Warranty Deeds are insured against any of the prior owners’ liens or judgements.

LIMITED (SPECIAL) WARRANTY DEED
Limited Warranty Deed warranty only that the grantor has not created any encumbrances
during their ownership period other than those that have been disclosed. The grantee
receives NO GUARANTEE OR INSURANCE about what liens or judgments from prior owners
may be on the property. The grantor is only indemnifying the grantee against any claims that
may arise from the period of the grantor’s ownership of the property.

TYPES OF DEEDS

**The information contained in this flyer is intended for general informational purposes only and should not be
construed as legal advice. 

QUIT CLAIM DEED
The grantor simply gives up any claim they have in the grantee’s favor. The grantor does NOT
WARRANT that they have any ownership of the property, they do not warranty that there are
no encumbrancesthey simply let the grantee have the interest in the property.

TRUSTEES DEED
Trustee Deeds are used by the trustees of a trust or administrators of estates to transfer title
to property without incurring any liability for warranties on themselves

TIP: Depending on how title is held could have an impact on whether a judgement or lien will
attach. For example, a judgement against a person who holds title as tenant in common or as
joint tenant will attach to the real estate. A judgement against a spouse only and title is held
as tenants by the entireties will NOT attach. A federal Tax Lien against one spouse, however,
will attach to the property even if title is held as tenants by the entireties. 



INDIANA PROPERTY TAXES

TAX RATES
January 1, local assessing officials assess the value of all properties in each county based on
market value. The values are added together to find the gross assessed value of property in that
county. They then deduct all applicable deductions, exemptions, and abatements to calculate
the county’s net assessed value. After dividing this value into the estimated tax revenue for the
county we are given the preliminary tax rate for that county. The department of Local
Government Finance, while involved in reviewing and certifying each step of process, then
review these rates. Upon approval, the tax rates are set, multiplied by each property’s assessed
value (after deductions), and tax bills are prepared to be sent by the County Auditor.

TAX PAYMENTS
Indiana property taxes are paid in two parts on the same days every year: May 10 and November
10. The way you pay these taxes depends on your financing situation. Typically, if you pay a
mortgage, taxes are taken out of the escrow portion of your monthly payments. If your property
is paid for, you will receive a tax bill in the mail.

NOTE: If payments are being made by an escrow account, you will still receive what looks like a
bill in the mails with a stamp “IN ESCROW” across the front. Do not pay it.

INDIANA PROPERTY TAXES – PAID IN ARREARS
What does “arrears” mean? Taxes are billed and paid the year after they are assessed.

Example (2024):
Property taxes for Jan. 1 – June 30, 2024 → Due May 2025
Property taxes for July 1 – Dec. 31, 2024 → Due Nov. 2025

In other words: When you pay taxes in 2025, you’re paying what was owed for the year 2024.

At Closing: Because taxes are always a year behind, the seller typically credits the buyer for the
portion of property taxes that have accrued but not yet been billed (pro-rated through closing
day). The buyer then becomes responsible for paying when the bill comes due.



Indiana law requires that all money used in a real estate closing be good funds—which means
they must be secure, verified, and immediately available. This protects everyone involved in the
transaction.

ACCEPTABLE FORMS OF GOOD FUNDS:
Wire transfer: safest and most common
Cashier’s check: from a bank, verified
Certified check: guaranteed by a bank
ACH/Other electronic transfer: only if cleared in advance

❌ Personal checks, money orders, or cash are not acceptable at closing under the law.

INDIANA GOOD FUNDS LAW

WHY THIS MATTERS:
Ensures money is available immediately at closing.
Prevents delays caused by bounced checks or holds.
Protects buyers, sellers, realtors, and title companies from financial loss.

Wire fraud is one of the fastest-growing threats in real estate. Criminals target buyers, sellers,
and agents by sending fake wiring instructions that look real.

PROTECTING YOURSELF FROM WIRE FRAUD

TIPS TO STAY SAFE:
1.  Always confirm by phone.

Call your title company directly using a known, trusted phone number (not one from an email).
Verify wiring instructions before sending money.

2.  Never rely solely on email.
Email accounts can be hacked.
Don’t click unknown links or open unexpected attachments.

3.  Be suspicious of last-minute changes.
Title companies rarely change wiring instructions.
If you receive updated instructions, treat it as a red flag.

4.  Act quickly if something feels off.
Contact your bank and title company immediately.
Time is critical in recovering funds.



BASIC INFO REGARDING FINCEN RESIDENTIAL REAL ESTATE REPORTS (RRER) FOR
BROKERS

Generally, transferee entities must provide to closing agent responsible for collecting information
for the RRER:

Legal name of entity, address, jurisdiction, taxpayer identification or employer identification
number;

Name(s) and required information of individuals with 25% or more ownership;

Name(s) and required information of individuals with major decision authority or substantial

control;

If another company owns any part of transferee entity(s), identity(s) and any required

information of individual(s) who own the company(s) that own part of the transferee

entity(s).

Beginning March 1, 2026, for applicable residential real estate transfers, a RRER is required to be
filed with the Financial Crimes Enforcement Network (FinCEN), a bureau that is a part of the United
States Department of Treasury. The collection and reporting of required information aims to
combat money laundering and the financing of illegal activity.

Residential property – includes unimproved residential land and mixed-use properties;

Transferee is an entity (LLC, corporation, partnership) or a trust; and

Cash and transfers without mortgagees that don’t have formal anti-money laundering program

(private, hard money, and seller financed transfer likely trigger reporting requirement).

Transfers without consideration, i.e. gifts, to LLCs may trigger reporting obligations unless an
applicable exemption applies.

RRER: WHAT IS IT?

RRER: WHAT INFORMATION REQUIRED?

RRER: WHEN TRIGGERED AND REQUIRED?

BROKER GUIDE: FINCEN RESIDENTIAL
REAL ESTATE REPORTS (RRER)



Generally, transferee trusts must provide to closing agent responsible for collecting information
for the RRER:

Name of transferee trust, date executed, and whether trust is revocable;

All named trustees;

Any named settlors or grantors authorized to revoke or withdraw assets from transferee trust;

Beneficiaries authorized to demand withdraw money or substantially all assets of the trust;

If the trustee of the transferee trust is a company, identity(s) and any required information of
individual(s) authorized by company acting as trustee of the transferee trust.

Information collected from individual(s) obligated to provide information for transferee entities or
trusts RRER:

Legal name, home address, and birth date;

Taxpayer ID (SSN or ITIN);

Image of government issued identification;

Source account information, name of bank, account number, for transferee funds and
method of transmission or payment of for funds used to fund any required payment to
transferor;

Information required from transferor, including but not limited to, identification info and
taxpayer ID.

A secure link to provide information required for the completion of the RRER will be provided via
email in advance of closing. The complete and accurate information required for the RRER must
be provided prior to closing to comply with the FinCent RRER rule. Failure to educate your client
or encourage timely, accurate completion of the request for required information may affect
whether a transaction closes or closes timely as agreed upon in any applicable purchase
agreement.

RRER: HOW AND WHEN TO PROVIDE REQUIRED INFORMATION FOR RRER?

Indiana Home Title | Advantage Title

Compliant. Efficient. Closing with Confidence.













BUYER AND SELLER ESSENTIALS

GENERAL REAL ESTATE TERMS
MLS (Multiple Listing Service): Database where properties are listed.
Listing agreement: Contract between seller and realtor.
Offer: Buyer’s written proposal to purchase a property.
Counter-offer: Seller’s response with changes.
Closing costs: Expenses at settlement (title, lender, recording, etc.).
Escrow: Neutral account holding earnest money and funds until closing.

FINANCING TERMS
Pre-approval: Lender confirmation of how much a buyer can borrow.
Appraisal: Independent estimate of home value for lender.
PMI (Private Mortgage Insurance): Insurance when down payment < 20%.
Amortization: Loan repayment schedule (principal vs. interest).
Interest Rate vs. APR: Loan cost (rate only) vs. full cost (rate and fees).

INDIANA-SPECIFIC TITLE AND LEGAL TERMS
Title search: Public record review to confirm ownership and liens.
Title commitment: Preliminary report of requirements before issuing insurance.
Owner’s title insurance: Protects buyer’s ownership rights.
Lender’s title insurance: Protects lender’s interest in the property.
Recording: Filing deed/mortgage with county recorder.
Property tax caps: Indiana law limiting annual tax (1% owner-occupied, 2% rental, 3% commercial).
RREAL Reporting: Required state property transfer reporting.
HOA (Homeowners Association): Governing body for community rules/dues.
Simultaneous issue credit: Discount for buying both owner’s and lender’s title policies at once.



BUYERS, SELLERS AND
CLOSING DAY

BUYER-SPECIFIC TERMS
Earnest money: Deposit showing good faith, held in escrow.
Inspection contingency: Buyer may negotiate/exit if inspection reveals issues.
Appraisal gap coverage: Buyer covers difference if appraisal < purchase price.
Closing Disclosure (CD): Final breakdown of loan terms, costs, and cash to close.

SELLER-SPECIFIC TERMS
Seller’s disclosure: Legal form listing known property defects.
Concessions: Costs seller agrees to pay for buyer’s expenses.
Net proceeds: Profit seller receives after debts and costs.
Days on market (DOM): Number of days listing is active.

CLOSING DAY TERMS
Settlement statement (ALTA/CD): Itemized closing costs for both parties.
Funding: Lender releases funds to complete the transaction.
Disbursement: Distribution of funds to seller, realtors, lenders, etc.
Deed: Legal document transferring ownership.



OUR PROMISE
At Indiana Home Title and Advantage Title, your security is our top
priority. We follow strict procedures to comply with Indiana’s Good

Funds Law and safeguard your money.

If you ever have questions, please call us directly—we’re here to help.

Indiana Home Title: 317-815-4462
Advantage Title: 765-420-7730


